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1. Introduction — A New Era Is Emerging

Live fundraising is changing faster than most nonprofits even
realize. The economy has shifted. Donor expectations have
evolved. Technology is accelerating. And the audiences sitting in
gala ballrooms today are very different from the audiences who
filled those seats ten years ago.

This is not bad news. It is opportunity.

The nonprofits that thrive in the years ahead will be those who
embrace new tools, new behaviors, and new donor psychology.
They will mix data with instinct. They will understand that human
connection and innovation are not opposites. They are partners.

At Go Charity, we have spent over twenty-five years inside this
evolution. We have watched trends rise, decline, and re-emerge.
We have supported more than 500 events annually across every
sector and scale. We’ve seen enough to know this:

The next era of fundraising belongs to the eager nonprofits who
prepare for it now.

This paper explores the shifts already reshaping the industry and
the opportunities waiting for the organizations willing to adapt.
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2. The Trends Reshaping Live Fundraising

Trend 1: Personalized Giving Has Become the Expectation

Donors want to feel known.
They want to see their values reflected back.

A recent study by Salesforce Nonprofit Cloud showed that 70%
of donors give more when communications and experiences feel
personalized.

For live events, personalization looks like:

* Item lineups curated for your specific audience
« Paddle raises aligned with donor interests
« Experiences that feel emotionally relevant, not generic

« Recognizing donor loyalty with tailored engagement

The more personal the experience, the deeper the generosity.

Trend 2: Al Is Quietly Entering the Fundraising Room

Al is no longer a futuristic idea. It is already heavily influencing
donor communication, prospecting, and event planning.

Nonprofits are using Al to:

» Predict donor behavior
« Segment their audiences
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« Personalize event invitations
« Recommend auction items based on demographic data
» Automate post-event follow-up to increase retention

According to McKinsey’s 2024 data, Al can largely improve donor
engagement by up to 40% when used to personalize outreach.
Al won’t replace the human side of giving. It will sharpen it.

Trend 3: Experiential Giving Is Becoming the New Standard

ltems that create emotion consistently outperform items that
sit on shelves.

Go Charity’s internal data shows experiential packages raise 2-4
times more than traditional donations on average.

Why?

Because experiences trigger:
e Memory

* Imagination

« Connection

» Storytelling

* Friendly competition

The future of fundraising is not transactional. /t is sensory.
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Trend 4: Donors Want Transparency More Than Perfection

Younger donors, in particular, want authenticity.
They respond to clear communication, honest pricing, intentional
stewardship, and visible impact.

Nonprofits that show their work build deeper trust than those
who try to appear flawless.

This is why Go Charity continues to lead with transparency in its
consignment model, pricing, and partnership structure.

Trend 5: Human Connection Still Outperforms Everything Else

Technology enhances fundraising, but it does not replace what
makes giving powerful.

Live events outperform digital ones for one reason:

People are moved by other people.

Auctioneers who know how to build emotion.
Stories that resonate.

Moments that shape the energy in the room.
Shared generosity that feels contagious.

The future will always include screens.
But the heart of philanthropy is still human.

212.422.1356 + GOCHARITY.COM



What Nonprofits Don’t Know (Yet) About the Future of Live Fundraising

3. What This Means for Your Next Event

Your audience is not static. It’s evolving.

You may have new donors entering the room who grew up with
tech-enabled decision-making. Their expectations are different.
Their attention span is shorter. But their desire for meaning is
much stronger.

Your event strategy must shift from “filling tables” to
“engaging people.”

Engagement is the new metric.
Without engagement, generosity flatlines.

Your auction lineup must reflect the world your donors
live in now.

If your items feel predictable, donors will behave predictably.
If they feel inspired, donors will stretch.

Your internal systems must support quick adaptation.

Budget constraints and slow decision cycles make nonprofits
vulnerable and add risk.

Flexible, data-informed planning protects your mission.
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Your partnerships matter more than ever.

Vendors come and go.
Partners invest in your Success.
The future of fundraising favors collaboration, not transactions.

4. The Future Readiness Checklist
Use this quick audit to see how prepared your organization is for
the next era of live fundraising:

Technology & Data

* We use donor data to curate auction items.

* We segment communications based on interests and
giving history.

« We use technology to support personalization, not
replace connection.

Audience Engagement

« Our auction lineup reflects diverse donor interests.

« Our event creates emotional touchpoints, not just
programming.

* We actively evaluate what engaged donors last year and
what did not.
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Innovation & Adaptability

* We regularly test new approaches that carry no financial risk.

* We partner with experts who bring ideas informed by
industry-wide data.

« We integrate new tools without losing sight of human
connection.

Mission Alignment

* We choose strategies based on impact, not tradition.
« We communicate transparently to strengthen donor trust.
» We prioritize decisions that protect and advance our mission.

If you checked at least three of these, you are already preparing
for the future.

If you checked fewer than three, opportunity is waiting for you.

5. Reflection. Your Future Starts with One Question

Every nonprofit wants to move forward. But progress begins with
a single, honest question...

Are you planning tomorrow’s fundraiser
with yesterday’s strategy?

212.422.1356 + GOCHARITY.COM



If the answer is yes, even partially, this is your moment to shift.

* To explore new tools.

* To embrace what is changing.

e To partner with people who bring experience, insight,
and heart to the work.

The future of live fundraising is already taking shape.

If you are ready to step into it, we are ready to help you get
there and exceed your fundraising goals.

Let’s build the future of generosity together!
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